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Providing funds transfer solutions

By LaraWozniak | 30 July 2007

Kelly J Tallas explains how his company WealthCraft Systems plansto help businesses
speed up their fundstransactions.

Kelly JTallas, the chief executive officer of WealthCraft Systems Ltd, an I T solution provider for
financia institutions, aims to increase the speed and security of funds transactions for Asian
financia ingtitutions. He explains to FinanceAsia how he plans to do this.

Before we begin, tell us more about WealthCr aft.

We are avery vertically-focussed wealth management solution provider. We are a Hong Kong
company (founded in 2003) but now we are listed on the NASDAQ OTCBB. Redlly what we do
in anutshell isto provide a platform for financial intermediaries, banks, and independent financial
advisors (IFAS) to help them build and drive their wealth management business, which is such a
hot topic these days as the industry is growing by leaps and bounds. There's incredible demand for
more wealth management solutions and we really differentiate because we are very specialised
and vertical, thisis al that we do. We combine real business expertise — athird of my company
actually has finance backgrounds, they worked for banks, they’re not just IT guys.

http://www financeasia.com/article.aspx?ClaNID=57390 (1 of 4)2007-7-30 11:20:15

Related Articles

No Related Articles

Print Editions

Who tops our
annual rich list?



http://www.financeasia.com/index.aspx
http://www.financeasia.com/search.aspx
http://www.financeasia.com/rssfeeds.aspx
https://www.financeasia.com/subscribe.aspx
http://www.financeasia.com/login.aspx
http://www.financeasia.com/manage.aspx
http://www.financeasia.com/nlsubscribe.aspx
http://www.financeasia.com/info.aspx?CIaInfoID=79
http://www.financeasia.com/info.aspx?CIaInfoID=79
http://www.financeasia.com/index.aspx
http://www.financeasia.com/cat-index.aspx?SCID=45
http://www.financeasia.com/cat-index.aspx?SCID=54
http://www.financeasia.com/cat-index.aspx?SCID=59
http://www.financeasia.com/subcat-index.aspx?SCID=57
http://www.financeasia.com/cat-index.aspx?SCID=69
http://www.financeasia.com/cat-index.aspx?SCID=77
http://www.financeasia.com/countries.aspx
http://www.financeasia.com/about_us.aspx
http://www.financeasia.efinancialcareers.com/
http://www.asianinvestor.net/
http://www.financeasia.com/cat-index.aspx?SCID=80
http://www.financeasia.com/countries.aspx
http://www.financeasia.com/country.aspx?CID=16
http://www.financeasia.com/country.aspx?CID=1
http://www.financeasia.com/country.aspx?CID=2
http://www.financeasia.com/country.aspx?CID=3
http://www.financeasia.com/country.aspx?CID=5
http://www.financeasia.com/country.aspx?CID=15
http://www.financeasia.com/country.aspx?CID=4
http://www.financeasia.com/country.aspx?CID=7
http://www.financeasia.com/country.aspx?CID=6
http://www.financeasia.com/country.aspx?CID=10
http://www.financeasia.com/country.aspx?CID=33
http://www.financeasia.com/country.aspx?CID=14
http://www.financeasia.com/country.aspx?CID=8
http://www.financeasia.com/country.aspx?CID=11
http://www.financeasia.com/country.aspx?CID=9
http://www.financeasia.com/country.aspx?CID=12
http://www.financeasia.com/country.aspx?CID=13
http://www.financeasia.com/info.aspx?CIaInfoID=62
http://www.financeasia.com/info.aspx?CIaInfoID=62
http://www.financeasia.com/currency.aspx
http://www.financeasia.com/currency.aspx
http://www.financeasia.com/newsletterarchive.aspx
http://www.financeasia.com/index.aspx
http://www.financeasia.com/cat-index.aspx?SCID=54
http://www.financeasia.com/subcat-index.aspx?SCID=55
http://www.financeasia.com/subcat-index.aspx?SCID=55
http://www.financeasia.com/countries.aspx?CID=3
http://www.financeasia.com/print.aspx?CIID=87631
http://www.financeasia.com/email.aspx?CIID=87631
http://www.financeasia.com/team.aspx?PID=35262&CIID=87631
http://www.financeasia.com/magazine-overview.aspx?m=fa
http://www.financeasia.com/magazine.aspx?id=5&m=fa
http://www.financeasia.com/magazine.aspx?id=6&m=ai
http://www.financeasia.com/magazine.aspx?id=6&m=ai

Providing funds transfer solutions - General News - FinanceAsia.com - The network for financial decision makers

Archive

League
Tables

FA100 INDEX
Closing price on
27/07/2007:
1963.5

FinanceAsiawould like to thank
Goldman Sachs, which pledged US
$70,000 to become global co-
ordinator on the 2007 FinanceAsia
Charity Bond for Mother's Choice.

- advertisement

JOINJHEREY!

Theindustry is growing so quickly, and
the wealth management segment around
Asia-Pecific is the fastest growing in the
world -- we all know that because

there' s lots of wealth management
reports that tell usthat — but the redlity is
that financial institutions don’t have the
technology or the business processes or
the people to cope with the growth. It'sa
great problem for us. Even global
ingtitutions really face some serious
challengesin how they set up their
business that lets them scale.

Can you give an example of a problem
that a client might come to you with
that you can offer a solution for?

Nobody really realises that the majority of the institutions out there are still using Excel
spreadsheets and faxes and are very, very paper based. They are still doing businessin a highly
manual manner. Take this for example, up to 90% of the 26 million mutual fund orders that are
processed in Asiaare still handled manually by fax and 80% of these are distributed by local
banks. So you have all kinds of client data, privacy and compliance issues, it's a massive behind-
the-scenes problem. So what we do is provide a solution that enables them to use technology
rather than paper and manual work to sort out the problems.

We like to think that we provide vitamins not just aspirins to deal with some serious pains that are
going on in the industry in terms of compliance. Asfar as aspirins go, our solution will help them
get everything on-line and centralised so they can meet compliance requirements, privacy
reguirements, reduce operational costs, and really streamline their business processes.

What about the vitamins?

On the vitamin side of things —what we do is help increase our clients' advisory ability because
once they have an automated tool that really helps them do their business and manage their
clients' information they can focus on the advisory side more. We have found they can do about
30% more work immediately; there's an immediate impact to their bottom line. Plus the
scalability of their business increases — they can offer a greater number of advisors much more
quickly and still stay compliant with the regulatory boards. So we're proving that the model is
working for our customers.

You'verecently launched ATOM S SWIFTNet Funds On-Demand, in layman’sterms, how
doesthiswork?

Thisisahighly secure, straight-through processing Software as a Service, or SaaS, solution for
automating mutual fund transactions. Specifically, it allows financial services companiesto
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securely send and receive SWIFTNet Funds messages without implementing any SWIFT
infrastructure or any middleware onsite.

So with ATOMS SWIFTNet Funds On-Demand, afinancial services institution can send trade
ordersin its own format via a secure channel to us. We transform the datainto a SWIFT format
and securely forward the order to funds houses via SWIFT. We then transform and securely
deliver SWIFTNet Funds messages to the institution in the institution’ s proprietary format.

So thisis an on-demand solution that basically allows financial institutions to outsource the funds
automation system so that they can processit on SWIFT. Financia institutions don’t need to buy

any hardware, they don’t need to buy any software, they just connect securely to us. We do some
integration with their message format and away they go —it’'s extremely fast and efficient.
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